
IN-HOUSE SEMINARS

DATES

We are currently booking in-house 
seminars for 2010

LOCATION 

Your Office, Your City

FEES

• Fees are based on a flat daily teaching 
rate + incidental expenses + taxes

• We can custom-design course 
presentations based on your 
topic-related documents.

• Train 12 – 40 staff for the same flat fee!

• For a custom seminar proposal and 
price quote, contact us today!

REGISTRATION

To book a seminar for your organization, 
please contact:

EML rcworthington@shaw.ca

TEL 604-488-0114

Teaching schedule is filling up, call today!

What clients are saying:  Bob’s seminars are an 

absolute must have! They provide a rock solid 

foundation in the principles of law that anyone 

purchasing for their organization must possess in 

order to be truly effective.

courses

ROBERT C. WORTHINGTON, LLB
An award-winning lecturer in law, Robert C. Worthington, LLB, has taught purchasers and 
contract managers throughout Canada for over 26 years, specializing in the laws of contract, 
competitive bidding and procurement. He has written two books on contract and 
procurement law, designed especially for contracting and procurement professionals. 
Robert’s books and law courses are entertaining as well as informative. For more 
information, please visit his website at www.purchasinglaw.com.

I N - H O U S E  S E M I N A R S  with R O B E R T  C .  W O R T H I N G T O N ,  L L B

Worthington and Associates Ltd. can help you and your organization rise to 
the legal challenges inherent in purchasing, contracting and competitive bidding. In 
our in-house law courses, your staff will learn to identify and avoid legal risk, and how 
to improve your supply chain management processes. We’ll give your team the most 
up-to-date law, in an easy-to-understand way. Our seminars are fast, efficient, 
affordable, and – believe it or not – they're FUN! Contact us today!

ONE DAY SEMINARS:
Contracting in Troubled Times www.purchasinglaw.com/pdfs/CTT.pdf
OUTLINE and ToC: www.purchasinglaw.com/contractingintroubledtimes.htm 

Laws and Practices of Requests for Proposals www.purchasinglaw.com/pdfs/LPRP.pdf
OUTLINE and ToC: www.purchasinglaw.com/requestsforproposals.htm

Drafting Procurement Documents www.purchasinglaw.com/pdfs/DPD.pdf
OUTLINE and ToC: www.purchasinglaw.com/draftingprocurementdocuments.htm

Update on Competitive Bidding Law 2010 www.purchasinglaw.com/pdfs/UCB.pdf
OUTLINE and ToC: www.purchasinglaw.com/competitivebiddingupdate.htm

Update on Procurement Law 2010 www.purchasinglaw.com/pdfs/UPL.pdf
OUTLINE and ToC: www.purchasinglaw.com/procurementlawupdate.htm

Update on Public Procurement Law 2010 www.purchasinglaw.com/pdfs/UPPL.pdf
OUTLINE and ToC: www.purchasinglaw.com/publicprocurementlawupdate.htm

Avoiding Legal Risk www.purchasinglaw.com/pdfs/ALR.pdf
OUTLINE and ToC: www.purchasinglaw.com/avoidinglegalrisk.htm

Law of Contract www.purchasinglaw.com/pdfs/LOC.pdf
OUTLINE and ToC: www.purchasinglaw.com/lawofcontract.htm

Navigating Agency: Duties of Principals & Agents www.purchasinglaw.com/pdfs/NA.pdf
OUTLINE and ToC: www.purchasinglaw.com/navigatingagency.htm

TWO DAY SEMINARS:
Avoiding Legal Risk in Project Management www.purchasinglaw.com/pdfs/ALRP.pdf
OUTLINE and ToC: www.purchasinglaw.com/alrpm.htm

Drafting Contracts: Managing the Terms and Conditions of Goods and Services Contracts 
www.purchasinglaw.com/pdfs/DC.pdf  / OUTLINE and ToC: www.purchasinglaw.com/draftingcontracts1.htm

Secrets of Effective Services Contracts www.purchasinglaw.com/pdfs/SESC.pdf
OUTLINE and ToC: www.purchasinglaw.com/secretsofeffectiveservicescontracts.htm

Laws of Construction Contracting www.purchasinglaw.com/pdfs/LCC.pdf
OUTLINE and ToC: www.purchasinglaw.com/constructioncontracting.htm

One and Two Day Legal Education Seminars 
for Procurement Professionals


